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E-Mail: dev.vatsa@gmail.com                                                          Mobile: + 91-8708880667
Skype: dev.vatsa                                                                                 WhatsApp: +91 8708880667

Website: https://devvatsa.wixsite.com/devvatsa                                                                          

Personal Details:

Father’s Name                                                  - Mr. Rajaram Sharma

Date of Birth                                                     - 31-July-1985

Passport Number                                            - Z4373385

Permanent acc. Number                                -CMWPP9302G

Aadhaar Number:                                           - 5115 3057 0820

LIC Policy Number:                                         - 127576220

Voter ID:                                                           - BRZ1894450

Account Number:                                           -9611349782 Kotak Mahindra Bank

Health Insurance:                                           -4016/122847408/01/000 ICICI Lombard
LinkedIn:                                                 - https://www.linkedin.com/in/devvatsa
Educational Background:

MBA: University of Chester, Chester. Cheshire, United Kingdom (2009-2010)
B. E : Maharishi Dayanand University, Rohtak, Haryana (2004-2008)

Technical Skills:

Operating Systems          - Windows -98/ XP, Windows 7, Vista, Mac

Databases                          - MySQL, MongodB

Technologies
                   - Core and Cake PHP, Ruby on Rails, Moodle, Magento, Zend, Word Press, iOS and Android (Aware of the processes used to develop and publish app) 

Python and JAVA.
Wireframing Tools:          - Balasmic, Mockflow 

Website Development:    WordPress, Wix, Indiatimes Websites and Shopify
Professional Summary:
· 5 years of professional experience in Account Management, Business development, Presales, Post Sales activities and proposal writing.
· International education and experience working in UK for 2 years.

· Bright academic records from University of Chester, Chester, Cheshire, UK and good command of English and Hindi.
· Very good understanding and experience working with Freelancing Portals (Elance, Guru, People Per Hour and UpWork)

· Experience working with Cold calling and email marketing. 
· Result oriented professional with experience in requirement gathering and converting them into system specification throughout the full software development life cycle projects.

· Excellent analytical and problem-solving skills along with current technology experience (PHP open Source- Drupal, Magento, iOS, Android and Phonegap.Net, Ruby on Rails, SugarCRM, Odoo, Vtiger and Internet Marketing (SEO, PPC, SMO)

· Experience on different domains like Business development/Business Analyst, Website analysis, Mobile app terminologies and Project management.
· Exceptional verbal, written communication and presentation skills.

· A candidate who is passionate about inside sales as a profession and a believer in the ideology that inside sales is the present and future of sales.

· Possess natural flair for conversations enjoy talking to customers and love to make outbound sales calls.

· A Tech savvy who is familiar with basic concepts of eLearning and Training Methodologies

· Have proven track record of either selling directly to customers end to end or finding opportunities that resulted in revenue.

· Sound understanding of the sales cycle / Inside Sales model and consultative selling approach.
Professional Experience:
Organization Name:  Mobiloitte Technologies Pvt. Ltd. (October2016- December2017)
Designation: Assistant Manager (Business Development/Marketing/ Documentation)

· Documentation of the software’s (Mobile Apps, Web development and CRM development)
· Responsible for working independently on target customer accounts within a designated region & leads generated through marketing channels.
· Acquiring Net New Customer and grow market share for company & additionally also manage existing business and accounts.

· Establish relationships with all relevant prospect and customer stakeholders.
· SEO, Social Media Marketing and PPC

· Bidding on Portals like UpWork Guru, People Per hour, Appfutura and Freelancer.

· Emailing Marketing and Bidding on the tenders.
· Lead Generation, Accounting Management and project handling.
Organization Name:  Aks Interactive Pvt. Limited (April 2016- October 2016)
Designation: Assistant Manager ((Business Analyst/Business Development)
· Bidding on portals like UpWork, Guru and People Per Hour and generating leads from portals.

· Converting leads into prospects for Mobile Applications, website development and Internet Marketing.

· Discussing requirements, requirements gathering, Quotation and proposal writing.

· Following ups with the clients on regular basis.

Organization Name: Flexsin Technologies Pvt. Ltd (Sept 2013- March 2016) 
Designation:  Senior Executive in Business development.
· Analyzing the requirements of the project and giving suggestions to the client about the project.

· Core member of Pre and Post sales team.

· Client interaction for requirement gathering and analysis.

· Handling Pre-sales and Post-Sales activities along with preparing techno-commercial Solutions/Proposals based on client requirements.
· Experience in educating internal customers on business systems and procedures and working with other analysts and QA team to set priorities.

· Conducting cost benefit analysis of the potential project including feasibility studies, assessment of the requirements, adaptation etc. related to the software and web services. Hence, providing a cost optimized solution accordingly.

· Ensuring work order and agreement with clients.

· Analyzing Business Requirement Document (BRD) from client.

· Drafting EFD/DFD and coordinating with technical team to meet client requirement.

· Responsible for making team achieve monthly targets.
Organization Name: Imperial Auto Industries (February 2012- Sept 2013) 
Designation:  Executive in Business development.

· Looking after Export sales majorly from UK, USA and other countries.
· Client interaction for requirements.

· Handling Pre-sales and Post-Sales Activities. Educating internal customers on business systems and procedures.

· Ensuring work order and agreement with clients.
· A professional who is self-motivated to constantly interact with customers on the phone & address complex problems.

Organization Name:  Primetime Recruitment, Management Trainee, Deeside Industrial Park Chester, Cheshire, UK, December 2009- September 2010

· Manage & maintain, login hours, attendance, daily call target, etc

· Achieve Weekly, Monthly & Quarterly targets for conversion rate and revenue. 

· Generate incremental revenue from the existing client by selling additional products and services

· Manages existing customer relationship & provides appropriate support. Provide excellent customer experience, which is the key to get repeat business

· Prepare and present tailored presentations/proposals to clients based on their objectives.

· Develop strong, strategic relationships with customers to identify and leverage on the customers' business goals, growth strategies and profit drivers to deliver the appropriate Adobe value proposition/sales solution strategy. 
Projects:
Project: 1

Client: International Client

Project Title: Online Valet Parking Service App

Project Details: Car Parking Valet is an online valet parking service mobile application which allows users to find and reserve the closest parking around them. Users do not need to take pressure to park their car, they have to just find a place and the service provider in the app will be responsible for car parking. Users can track all parking activities in the app.
Role Description: Gathering requirement, Project analysis, Interaction with client, Kickoff meeting with development team. 

Skills Used:  Core java, Android SDKs, Eclipse, iOS 7.0, Xcode 5.0.2, My Sql

Project: 2

Client: International client: Chile, France.
Project Title:  Health and fitness tracking mobile applications and websites

Project Details: Website combines users and connects to Social networking platform. Initially it starts with the service for people who create their diet plan and users can add friends, share / upload photos, comment on their friends’ sharing’s, chat with their friends and become informed about their trends. The website will allow people to
register and schedule their Meal Plan, track reports, share their progress and community feature. Users can create community and share their activity, diet plans.

Role Description: Gathering requirement, Project analysis, Interaction with client on Skype or call, Kickoff meetings with development team. 

Skills Used: ASP.NET, Android, iOS

Project 3: 
Client: International Client (Joshua)
Project Title:  Food Directory App
Project Details: Our client was eager to have a Food Directory Application. The application allows their users to find restaurants around their nearby location by using the GPS feature of the device. Users can see details and can order the food from lists available.

Role Description: Gathering requirement, Project analysis, interaction with client, Kickoff meetings with development team. 

Skills Used: Core java, Android SDKs, Eclipse, iOS 7.0, Xcode 5.0.2, My SQL
My Strengths:
· Capable of analyzing large amounts of internal and external data and to make decisions with speed and accuracy.
·  A strategic thinker with exceptional communication, negotiation and interpersonal skills.
·  Ability to gain in-depth understanding of assigned leads utilizing business acumen, market/product knowledge and effective sales questioning and listening techniques.
·  Highly motivated and collaborative team player.
· Positive, can-do attitude with a passion for business development & Sales.
· Highly organized with ability to work in fast paced team environment.

Certificates of Attendances: 
· Project Management, University of Chester, UK, 26th January 2011

· Microsoft Access 2007, University of Chester, UK, 5th March 2010

· Interview Techniques, University of Chester, UK, 4th February 2010

· Conflict Management, University of Chester, UK, 6th January 2010

· Making an effective Application, University of Chester, UK, 2nd December 2009

· Diversity Essentials, University of Chester, UK, 9th February 2010

· Soft Skills for Managers, University of Chester, UK, 9th December 2009

· Developing a team, University of Chester, UK, 30th November 2010. 

· Minutes, Meetings and Agendas, University of Chester, UK, 8th March 2010. 

· Networking, University of Chester, UK, 12th January 2010. 

· Communication Skills for Business, University of Chester, UK, 30th March 2010. 

· Commercial Awareness, University of Chester, UK, 17th November 2010. 

· Excellence in Customer Care, University of Chester, 19th January 2011. 

· VInspired Awards, University of Chester, 29th March 2011. V153717AEF

· Marketing Yourself, University of Chester, 8th October 2009. 

· Faxes, Printers & photocopiers, University of Chester, 30th November 2010. 

· Self- defense certificate, tiger Martial Art Association, India25th October 1997

· General Knowledge, ABVP, India 3rd December 1999

Achievements:

· Outstanding performer award in Flexsin Technologies Pvt. Ltd.   
· Certificates in Networking, Microsoft Office 
Extra- Curricular Activities:

· Member of Anti ragging squad of the college.
· A singer known for his vocals on college.
· Won the First Prize in Drawing, Dance and Writing Inter School Competition.
· Participated in Sports in different games organized by school (e.g. cricketer).

·   Volunteering experience with Countess of Chester Hospital
I hereby declare that the mentioned details are true under my consideration.
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